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1847). Sword manufacturer, Cabotville, M assachusetts.

PUBLICATION ANNOUNCEMENT

_ Man ‘”‘"‘ rms is pleased to announce that work has begun on John D. Hamilton's
Jorthcoming book, to be entitled: The Ames Sword Company 1829-1929. Due to be
released in the late spring, this important new work will answer a long-felt need among

collectors of American arms as well as studenis of this country's 19th century

industrial development.

Watch these pages for further information,

JUST OVER 150 YEARS AGO, one of the most
‘remarkable companies in American business history had
jts beginning in a chance encounter between two
: ;”engers aboard a New England stagecoach. One
.;.Wr. Edmund Dwight, scion of a textile manufac-
~quring family in Springfield, Massachusetts, found a
" kindred soul in fellow traveller Nathan P. Ames, Jnr.
‘,Wl“?). of Chelmsford, Mass. The Ames family
“were edged tool makers, a skill vital to the smooth
3 ion of textile machinery. With an offer of rent-free
,W in the Dwight mills, Nathan pursuaded his family
10 move to Springfield in 1829. There, a shop was set up
‘where they could continue to produce edged tools and
‘cutlery while servicing and repairing textile machinery.
" Proximity of the new location to the Federal arsenal, and
ease of access to the shipping on the Connecticut River,
‘must have been factors in considering relocation.
~ Almost from the outset at Springfield, Ames
~manufactured edged weapons. It was a field that had
_been dominated by Nathan Starr of Middletown, Conn.,
“but vacated in 1828 after Starr began to concentrate fully
“on firearms production. In permitting his sword-making
to collect rust, Starr created a vacuum that
ibly swept up Nathan Ames.
with many “mechanics” of the time, Nathan and his
James Tyler Ames (1810-1883), acquired
tical engineering skills in the family cutlery business.
their father's tutelage they were taught to forge,
temper, and polish edged tools; a transition to
blades was not difficult. Success of the Ames firm
s much a result of the integrity, organizational skill,
otional hustle, and Yankee get-up-and-go of
n Jor. as to the engineering abilities of younger
James. Although neither man had benefit of
| technical education, both were products of that
od of early 19th century industrialization when
| mechanical genius abounded throughout New

in Ames Sr. died early in 1832, leaving the
in the capable hands of his sons. That year,
dozen workmen were added to the payroll
commitment to completion of Government
cts concluded in the spring for supplying the
pt. with a new pattern Artillery sword.

Initial production was plagued with problems outside the
normal scope of edged tool manufacturing. With the
exception of blades forged at Springfield, work on the
Artillery sword was initially done in different places
under sub-contracts.

The signing of a second crucial sword contract occured
in February, 1834, when Nathan undertook to supply
sabres for the newly formed regiments of dragoons. By
securing these two “bread and butter” contracts for
Artillery and Dragoon swords, Nathan had one foot
firmly planted in the Ordnance Dept. door. Charac-
teristically, Nathan plunged still further into what looked
like a lucrative business by obtaining a cautious
commitment from Col. George Bomford, Chief of
Ordnance, to provide swords for all officers of the
Infantry, Artillery and Engineers, Dragoons, Medical
and Pay Departments, and the General Staff. These
earliest Ames officer swords followed the design of
pattern models Nathan deposited with Bomford in 1833
and 1834. Their designs exhibit a classicism and pride of
quality that, with exception of later presentation pieces,
place their limited numbers among the rarest and most
desireable of United States Regulation swords. In
acquiring what amounted to tacit sponsorship by the
Ordnance Dept., special orders began to filter in for
personalized swords for volunteer militia companies who
competed with each other in acquiring distinctive
uniforms and equipment.

As sword production gained momentum, so did the
need for acquiring larger facilities. With additional
financial backing, Nathan incorporated the business in
1834 as the Ames Manufacturing Company. Nathan used
the fresh capital to purchase additional property,
buildings and vital water power rights at Cabotville. All
machinery, inventory, and operations were completely
transferred there in September when water that provided
power for the machinery, was let into the flumes. James
assumed responsibility for management of the shops,
while Nathan spent ever increasing amounts of time away
from the works obtaining contracts in New York,
Philadelphia, and Washington. It became apparent that
it would be much to their advantage to cast brass
components and scabbard trimmings in their ov
foundry.

























